
August 2013

Clients on the treasure-hunt
There was already a sign of a change for the 
better towards the end of last year, with a clear, 
yet still very different upward-trend currently 
recognizable. In our market-segment it is, 
above all, the modern new-builds that are en-
joying particular demand, while in the classic 
field extremely good locations with villas in 
exceptional condition continue to dominate. 
However, it is worth noting from the outset 
that there is still no cause for celebration. The 
beneficiaries of the situation being undoubt-
edly the buyers, as expressed by Peter Haller, 
chief-editor of Bellevue magazine, in the May/
June 2013 issue, who are now getting a look 

in with evidently favourable prices. The trend 
is unequivocal, and the tide of potential buy-
ers presently on the treasure-hunt is predict-
ing that it could be well worth it. Nevertheless, 
uncertainty remains, with the majority of the 
opinion that the crisis still has a long way to 
go. Only the courageous are striking while the 
iron’s hot, because such opportunities will not 
come your way too quickly again, and also be-
cause they have a good feeling, some would 
call it intuition. 

Emotions are essential
The plentiful offers available at the moment 
present the opportunity to grab a bargain, and 
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the crisis offers distinct advantages to those 
with the resolve to do something. Naturally, 
those of a cautious nature will question whatever 
happens, but, as we know, nothing in life is guar-
anteed. That is what also gives a certain spice to 
life and makes it exciting. Obviously, we cannot 
take responsibility away from the client, it is his 
or her choice, and only years later will they know 
whether it was the right one or not. And anybody 
who knows anything in life is aware that there is 
neither a “right”, nor a “wrong”, there is a “for” 
and “against” for everything and nothing is com-
pletely wrong nor entirely correct. It is also for 
this very reason that we always advise our cli-
ents unsparingly, because no one finds it easy to 
reach a decision. We believe a measure of emo-
tion to be helpful, if it turns out well. 

Must it also bring pleasure?
It seems to be going that way for us with our mod-
ern new-builds. People are in raptures about the 
quality, the design, the brightness of the rooms 
and the fittings. They are inspired by the prospect 
of owning something previously unavailable in 
these parts. In addition, anyone inclined to pur-
chase for investment purposes will certainly get 
their money’s worth, because one cannot live in 
a share holding, let alone feel good in it, and a 
potential loss is always looming. Furthermore, 
interest rates are pitiful, barely exceeding the in-
flation rate. If a capital investment should make 
sense, as well as bring pleasure, come here and 
take a look around. Perhaps you’ll find some-
thing to bring you enjoyment.

We work in a network
At present, we continue to acknowledge our 
steadfast belief in the renaissance of the north-
ern Costa Blanca and our constant, highly mo-
tivated commitment, especially since the start 
of the crisis. As a matter of priority, it is about 
the pleasure to be derived from the task on 
hand and the spirit applied to the work, but 
obviously it is also about our clients – sellers 
and buyers alike – not to mention our numer-
ous collaborating partners, whom we support 
and complement trustingly in the pursuit of 
mutual interest. Cooperation is important to 
us; it is here that the roots of the Hanseatische 
Gesellschafts’ access to an international clien-
tele lie, and it follows that it is in the inter-
ests of our homeowners who have entrusted 
the sale of their properties to us, but also of 
importance to our collaborating partners that 
they can count on a fair and reliable provider 
of first-class properties. That means the work is 
considerably easier for them, as the properties 
are inspected by us and the prices updated. 

A highlight in the slump
A highlight in these difficult times is, undoubt-
edly, our modern, designer new-builds in an 
urbanization close to Jávea, which we have 
named Monte Olimpo Residencial, where we 
are offering a large number of truly wonderful 
plots amid an exceptional infrastructure. The 
villas consist of a superb design, hitherto not 
to be found in Jávea, and the fittings are high-
ly-modern and may be augmented if desired. 
Plots can be several thousand square metres. 
In any case, an extremely good panoramic 
view, with an aspect towards the sea and the 
unspoilt landscape, is guaranteed. Here the 
especially discerning will also find much to 
praise that would have been inconceivable 5 
or 6 years ago. Following establishment of the 
plot, the buyer will receive a photo-realistic 
3-D animation of his or her house and will 
be able to see how it will look from all an-
gles embedded in the plot of their choice. For 
those potential buyers, who would like to be 
directly facing the sea, we can offer finished 
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projects complete with plot. Those who es-
teem our build-quality, but already own a plot 
within close proximity, may request a quote for 
a building project. 

Anticyclical investment
We are aware that it now makes sense to 
many potential buyers to invest in property, 
but there is, almost without exception, a lack 
of courage and a long-term outlook. That 
amazes us, because such a short-sighted way 
of thinking together with the fear of making a 
mistake can only obstruct a conclusive deci-
sion. Above all, it is the German clientele that 
is hesitant at the moment, differing from the 
English, Dutch and French, and not forgetting 
the Russians. We suspect that this distinct need 
for caution on the part of the German clien-

tele is playing a significant part. Many prefer 
to wait instead of getting involved, therefore, 
putting the decision off, and that is not neces-
sarily correct, because time marches on and 
no decision is also a decision, perhaps even 
a regrettable one. Only in such a manner can 
we explain the negligible and modest inter-
est of our German clientele. Admittedly, it is 
no small task, investing in a market like this, 
and, moreover, requires a certain degree of 
trust in future events. A professional consul-
tation should provide some clarification. 

Ref. 2953 Villa ‘La Espléndida’ 
The 3 images in this Newsletter illustrate an 
exceptional Villa which lies in a private resi-
dential location on one of the most pictur-
esque stretches of Mediterranean coastline 
between Moraira and Calpe on a south fac-
ing, flat plot of 7.200m² with a 20m pool-
landscape enjoying a charming sea view. The 
fully refurbished Villa, built in 1985 measures 
380m², is centrally heated and fully air con-
ditioned. In addition there is an apartment, 
a guest house with its own pool, a barbeque 
and a party room. All together there are 6 
bedrooms and 4 bathrooms. To maintain the 
superb garden the property has 2 wells. For 
more details please consult our website un-
der the above Ref.-No. Price € 2.800.000 
fully furnished
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