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A good piece of advice
Unlike with falling share prices, where-
by you may sell your stocks from one 

day to the next or, should you believe in rising 
prices in the long-term, the possibility of buy-
ing them cheaper, property offers you a range 
of possibilities with which to efficiently resist 
the general trend or even withdraw from it 
completely. First and foremost the repair and 
maintenance of the property are paramount. 
Both of these really obvious factors are regret-
tably underestimated by still too many own-
ers. We are repeatedly finding that houses 
which, in an unrenovated condition barely 
received any attention suddenly appear in a 
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quite different light when restored and are 
clearly more competitive in the market. Seri-
ous defects should, as a matter of course, be 
rectified, but also those that detract from the 
optimum appearance of the property, really 
should be put right, as a matter of urgency. 
Older houses in which a considerable backlog 
of work is anticipated, almost never achieve 
the hoped-for price, because the majority of 
buyers tend to shun not inconsiderable ren-
ovation and modernization works, because 
they cannot estimate the expense. The result 
is that the property remains unsold for a long 
time, which can prove to be a problem for 
many a homeowner and that should not be 



the case. Clients prefer to pay for an intact, 
well-maintained property and are grateful to 
be spared tedious renovation works. Last but 

not least, price negotiations will proceed in a 
significantly less dramatic way, if the property 
is basically sound.

Much modernization required
In principle, we advise homeowners to think 
clearly about what they can contribute to a 
successful outcome of the sale of their property 
in more difficult, emerging times. In general, 
we are thinking of measures beneficial to sales, 
which can enhance the property, and not only 
price alone, which, in any case, remains under 
close scrutiny. Anyone feeling the 
strain should consult with an ex-
pert and consider in detail which 
measures take priority. Many buy-
ers display an extreme overreac-
tion to dampness of any kind in a 
house. That can include draughty 
windows and rising damp on ex-
terior walls due to poor or even a 
complete lack of insulation. Cen-
tral heating stands high on the 
list of requirements of many buy-
ers, but also, the level of care and 
repair in the garden should not 
be overlooked. Potential buyers 
viewing houses from the 70’s and 80’s, know 
that renovation or modernization works are es-
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sential if, in the course of decades, no mod-
ernization has been carried out. Frequently, 
owners of such houses leave ongoing work to 
the buyer, in order to, not, unnecessarily, make 
the property more expensive. In some cases, 
an entire gutting of such a house can prove to 
be viable or, as can happen in good locations, 
a complete demolition and construction of a 
new-build may be worth considering. Typical 
examples, the likes of which can frequently be 
found in older urbanizations, are dark summer 
houses with a poor build fabric and bad roof 
insulation, with small bedrooms and frequent-
ly of prior Spanish ownership.

Tastefully restored
We also know, however, of many a tastefully re-
stored finca, with a charm of their own, which 
realize the price of a new-build without any 
trouble. What we want to stress is that not eve-
rything “old” should necessarily be a contend-
er for demolition. A sound build fabric may be 
worth preserving if the location and surround-
ings justify it. Also not to be sneezed at are the 
gardens, matured over decades, with, to some 
extent, considerable treestock. If the infrastruc-
ture, plot size and price are suitable then many 
a buyer revises his opinions instantly, and that 
is not without good reason, because a classic, 
Spanish country house with a modern interior 

is, for many, the ultimate dream. We, therefore, 
advise, as much as possible, not to proceed with 
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the search of predetermined objectives, but to 
leave yourself open to the element of surprise. 
In such cases, all that is necessary, along with 
a little imagination, is an experienced builder, 
who can carry out appropriate conversion and 
renovation works.

A professional job
The choice of agent is a factor not to be under-
estimated when it comes to the awarding of a 
sales contract. The Hanseatische Gesellschaft 
has, over the course of several decades, set 
new standards in the marketing of top-quality 
properties on the northern Costa Blanca. Who-

ever, therefore, owns a “special” property and 
would like to sell it, will find a competent ally 
in the Hanseatische Gesellschaft. The HG-
Hamburg, as we are also known, has a large 
range of exceptional properties and a multi-
tude of competent collaborating partners at 
its disposal for several years. In conjunction 
with a renowned form of advertising and its 
own, in-house way of presenting properties, 

the Hanseatische Gesellschaft has, in close 
cooperation with its partners, succeeded, 
time and again, in reaching the affluent client 
target group.

Competition stimulates business
Obviously, we also have competition that is 
making a great effort to contest our “pole po-
sition”, but we endeavour to stay in the lead 
and consolidate our position further. It pleases 
us that we enjoy an especially good stand-
ing in the market and take satisfaction that a 
good performance will be recognized among   
competing firms.

Positive development
We believe that the motivation for better 
performance will follow when someone 
sets a good example. It speaks for this 
coastal area that for some time now in-
creasingly bigger, well-known firms have 
been trying to gain a foothold on the 
northern Costa Blanca. Initially, of course, 
it’s not that simple and does not always 
work out, but it continues, all the same. 
As we know, franchise concerns burdened 
with not inconsiderable overheads are at 

a disadvantage compared with smaller family 
concerns. They do, however, enjoy other ben-
efits that the “lone combatant”, of which there 
are many on the coast, do not have. On the 
whole, we believe this development to be very 
positive and are hopeful that the estate agency 
business will experience further, renewed im-
petus in the future, that will encourage all of us 
to do our job that little bit better.
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