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The willingness to help is essential
Ever since our first Newsletter in January 2001, 
75 issues of this method of communication 
have, in good as well as bad times, appeared 
over the course of 13 years, each and every 
one available to peruse, unchanged on our 
website under “Newsletter”. In these com-
mentaries, there are no generalized observa-
tions to be found, like one may come across 
in the daily press, merely the accounts and 
descriptions entirely from the point of view of 
the Hanseatische Gesellschaft. Our readers are 
aware that the welfare of our clients and busi-
ness partners has always been a central theme 
for us, but we wanted, with this newsletter, to 

share something about us and our opinions 
and to be not just another among many agents 
to you. It is for that reason that we are con-
stantly ready and willing to offer helpfulness 
and support to our homeowners and the of-
ten hesitant  buyers. We will not allow our-
selves to be dissuaded from this path, because 
we want to remain in contact with our clients 
and business acquaintances and to our knowl-
edge none else in our field is offering a similar 
service. Meanwhile, our mailing list includes 
more than 1,500 addresses in 3 languages and 
the interesting response we do receive, con-
vinces us to hold on to this practice which has 
meanwhile become tradition. 
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Villa Deméter € 1.250.000,-



Prices are in motion
Generally speaking the opinion that proper-
ties from private ownership are still expensive, 
despite price reductions,appears to have hard-
ened. But what is expensive? It is, first of all, 
important, though, that a property appeals to 
you. The crisis is now approaching 5 years in 

duration. We know from experience that sell-
ers are open to a serious offer when serious 
buyer interest is shown; because we are still in 
a classic buyers market. Furthermore, it is help-
ful to know that banks have been offering mort-
gages at favourable rates again for quite some 
time. Obviously, it costs nothing to have a thor-
ough look around, but don’t lose any time if 
you want to get a look in, because we cannot 
give you any guarantee that prices will fall fur-
ther in the private sector. In the upper segment, 
an area in which we are predominantly active, 
we have been observing market developments 
especially carefully, and we estimate that fol-
lowing currently occurring corrections, the fu-
ture will see quite strong prices. All those who 
have entrusted the sale of their houses to us, 
and who, it goes without saying, we also know 
well personally, are aware that we are support-
ing the sale of their property with sophisticated 
marketing. Very helpful, in this context, is our 
long-established, close collaboration with a 
group of well-known agents on the Costa Blan-
ca, through which we have an international 
clientele at our disposal, interested in a resi-
dence on the northern Costa Blanca in one of 
the most sophisticated holiday resorts.

The top level on two tracks
Our property range has been enhanced con-
siderably due to our link-up with the compa-
ny MIRALBO S.L, a construction firm, whose 
modern new-builds are causing a sensation. 
The collaboration, which began in 2011, has 
evolved encouragingly since then, and, with 
first-class build-quality, sophisticated techni-
cal fittings, fascinating design and attractive 
prices, the Hanseatische Gesellschaft has, to 
the pleasure of its collaborating partners and 
many clients, been able to expand its property 
range considerably. It is important for owners 
of classic properties to know that the modern 
new-build, with all its advantages, is not at all 
in conflict with the sale of our classic offers. It 
can definitely prevail that a potential buyer, in-
itially attracted by our new-builds, may change 
track and decide on a classic property; the two 
areas complement each other. The momentum 
that will arise due to this  two-tiered collabo-
ration has a refreshing effect for us, it will be 
exciting again for our potential buyers and 
among homeowners optimism will be spread. 
Owners of more traditional houses should not 
be worried in the slightest about being cast 
out of the running by this recent”competition” 
from the new-builds. In general, price devel-
opments show that houses of earlier construc-
tion years have become good value for money. 
On the other hand, the new-build boom brings 
rising prices, and it would seem that the phe-
nomenon of supply and demand regulating 
price is at work here. 

Ultra-modern or traditional?
Anyone feeling drawn to our new-builds 
may, currently, have their dream home built 
in Monte Olimpo Residencial in Jávea at an 
exceedingly attractive price. Significantly more 
expense would only arise from considerably 
elevated technical fittings and the application 
of particularly valuable materials, as well as the 
choice of an exclusive plot outside the area. It 
is quite true - demand is high and the necessary 
enthusiasm to be patient for ten months from 
commencement of construction to completion 
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is also not lacking. Apart from the fact that 
we will build no house twice, we would not 
be able to offer a single one of the currently 
completed houses at anything approaching the 
same price again. Whoever decides on one 
of these ultra-modern houses will receive a 
unique floor-plan and a 3-D photo - animation, 
so that he will be able to see how his future 
house will look; additionally, in relation to the 
important question of sun position, summer as 
well as winter, the client will receive precise 
information, thanks to the internet. Anyone 
able to come to a viewing soon will have the 
advantage of satisfying themselves personally 
regarding the question of sun-position in the 
winter months, in relation to the proposed 
plot, and, if required, may be accompanied by 
one of the many local lawyers at the point of 
contract and sale price completion.

The acquisition of a classic villa
In contrast to a new-build, the acquisition of a 
traditional house originating from private own-
ership also has, on occasion, distinct benefits. 
Price is almost always negotiable and furnish-
ings can, by request, be acquired by mutual 
agreement. It may even occur that a buyer  can 
move into a house immediately following no-
tarial certification. Frequently, an especially 
beautiful garden will be found as well as a flat, 
secluded, south-facing plot with a number of 
palm trees and a superb sea view. There is no 
possibility of risk if a client has been advised 
by a respectable expert. 

Ref. 2941 Villa Deméter
With a 180 degree panoramic view to the sea 
and the coastal landscape from Moraira as 
far as the Peñon de Ifach, this 500sqm villa 
emerges on a flat plot of 1.050sqm, in a sun-
ny, south-facing location, with 4 bedrooms, 
5 bathrooms, an imposing sittingroom and a 
12/4m pool. The villa has underfloor heating, 
a central air-conditioning system, intelligent 
domotik system, a home cinema, spa with 
gym, sauna and jacuzzi, as well as a heated, 
6/2m indoor pool at its disposal. You will be 
inspired by the best PORCELANOSA materials 
and the highest level of building finish. Com-
pletion is 10 months from commencement of 
construction. € 1.250.000.

We wish you a very Merry Christmas and a 
Prosperous 2014.
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