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T he hot high season
Following the summer high season, the 
beginning of this month has seen the 

annual, pleasant quietening down period set 
in on the Costa Blanca. The easing-up of the 
tourist bustle is welcomed, above all, by old-
er residents, who are thankful when the high 
season is over, and reality prevails once again. 
Although the thermometer rarely climbs above 
34 C in the shade, even in the height of sum-
mer, it is still exhausting managing to get one’s 
work-quota done at this time of the year. We 
ask ourselves, how could we really have done 
so before, without air-conditioning systems, 
whether in the car or in the house. Can it really 

be that we have grown 40 years older in the 
meantime? We know of numerous home own-
ers who avoid the summer months in Spain, 
because it is too hot for them and many for 
whom it is also too noisy, but of virtually none 
of our clients, who would be prepared to rent 
out their homes, which is, of course, perfectly 
understandable with high-class properties. As 
we do, however, come into contact, frequently, 
with clients who consider the idea of renting a 
house, at first, before deciding on a purchase 
in a certain area, we recommend to you, at 
the close of this Newsletter, a company, who 
has specialized in this area over the course of 
four decades, and to which we are confident 
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to direct our clients to. We do advise prospec-
tive purchasers, though, to bear in mind that 
within the immediate environs of your dream 
home, it is most unlikely that any houses 
will be available for rent on a regular basis. 
Within the field of top-quality properties it 
is also rather improbable. Nevertheless, it is 
unavoidable that occasional summer celebra-
tions will be heard.

For the love of the sun
Although we stress to clients, time and again, 
when making a choice of property, to pay at-
tention to the sunniest of locations, this advice 
can, in the height of summer, strike many as 
a misconception; because at this time of the 
year, even houses on north-facing slopes are 
still sunny, but in unsheltered south-facing lo-
cations, in which the house is mercilessly ex-
posed to the sun-radiation, it is also, naturally, 
extremely hot. Despite all the enthusiasm for 
the much longed-for sun, especially in winter, 
temperate locations with, to some extent, shady 
tree stock are frequently the best choice. As so 
often in life, it once again all comes down to 
striking the right balance and the clients’ will-
ingness to compromise, because, as is well-
known, a human being cannot have everything 
in life. Even if you deal with an experienced, 
trustworthy agent, who is well aware of  sun 
conditions in relation to the most sought-after 
plots, at all times of the year, you may some-
times reach false conclusions, because the 
interpretation of “much” and “less” holds no 
fixed value and is judged differently by different 
people. Because it can be, as in a case known 
to me that the sun-radiation in winter, despite 
careful consideration, is unsatisfactory and the 
client ends up having to reach an agreement 
with his neighbour to remove a tall pine tree 
which has grown on his plot.

Four season houses
In this respect, we think a certain change of 
heart has taken place. People are no longer as 
sun-hungry as before and find extreme sun-
radiation rather stressful and often the dazz-

ling sun-light in the eyes also unpleasant. In 
unsheltered, south-facing locations, in sum-
mer, you can sometimes spend very little time 
outside, during the day, like in extreme north-
facing locations in winter. The most favoured 
locations are those in which you have, wher-
ever you wish on the plot, either a sunny or 
shaded spot, virtually the whole year round, 
at any time of the day, at your disposal. We, 
therefore, christen them today with what, to 
us, seems the apt description of “Four Season 
Houses” and are curious as to whether such 
a definition will catch on in our discussions 
with clients and in our texts.

Growth in the crisis
We remain unaffected by the crazy-acting finan-
cial markets. On the contrary, we see new and 
interesting opportunities for the Hanseatische 
Gesellschaft and its clients. If foreseeable de-
velopments continue, it is highly probable that 
within 2 to 3 years there will hardly be anyone 
on this coast, successfully active in the field 
of marketing high-quality properties. We view 
this task as a great opportunity and challenge. 
We outline, as follows, 5 reasons why it can be 
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achieved: 1.) We have been active in this mar-
ket-sector for many years, much longer than any 
other provider in the region. 2.) Our property 
range in the upper-class is, by far, the biggest 
– a lead that cannot be overtaken. 3.) An intact 
marketing network with many international 
agents supplies us regularly with prospective 
purchasers, which always induces more own-
ers to let us handle the sale of their property. 4.) 
We are increasingly recognized as a company 
who, rather than competing with other agents, 
wants, on the other hand, to help offer their 
clientele top-quality properties, together with 
the related know-how. As we handle the com-
plicated and work-intensive purchase process 
as far as the notarial recording, this lightens the 
partners’ work considerably. 5.) The benefits to 
the client are obvious. He remains in the care 
of his agent and does not have to undertake the 
search elsewhere. The distribution of work re-
sults in the commission being shared. The sale 
costs the client not one cent more.

Our recommendation
Today we would like to recommend the re-
nowned Swiss company “Interhome” to you, 
one of the largest European agents for holiday 
accommodation, whom we have known for a 
number of years, practically since the begin-
ning of our own business activity in Javea. This 
special recommendation will honour the cur-
rent brand that has risen throughout the past 40 
years to become, what is now, the market-lea-

ding holiday home agency in Europe. We ga-
ther from the companies’ press release that the 
Swiss specialist handles approximately 46.000 
holiday homes and apartments in 21 countries 
and has based its emphasis upon values such 
as quality, individuality, service and holiday 
experience. The range offered by the company 
comprises exclusively holiday accommoda-
tion, in private ownership, and ranges from 

basic holiday apartments in the French Alps to 
luxury villas in Tuscany. The company has a 
chain of branches all along the Costa Blanca. 
We are well acquainted with the Jávea office, 
presided over by the Service Office Mana-
ger, Mr. Freddy Bünter, who has been there 
since the early days and whom we person-
ally regard very highly. The office is located 
on the Ctra. Cabo la Nao, Pla 124, E-03730 
Javea/Alicante. Tel. +34 96 646 19 01, Fax 
+ 34 96 646 11 70. Email: freddy.buenter@
interhome.es. Internet: www.interhome.es
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