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Stormy times
We are convinced that some of us will be able 
to tell our grandchildren more than just one 
exciting story from the events of these turbu-
lent times, perhaps even of how one managed 
to steer ones ship, fairly unscathed, through 
choppy waters. Whoever succeeds should 
certainly be pleased, even proud of such an 
achievement, because to bring assets intact 
through this crisis is a challenging goal. In 
chaotic times such as these material assets are 
required, and as properties form a part of that, 
we have been advising our clientele for quite 
some time to invest in first-class real estate, 
although that, also, is obviously not entirely 

risk-free. We now advise staying calm and at-
tempting to observe developments in the long-
term. Anyone who has followed our repeated 
recommendations, owns a first-class property 
in one of the best locations on the Northern 
Costa Blanca, can now – if he is clever – enjoy 
that property. Developments are progressing 
at a relentless pace, and where that will lead 
us, we do not know. The daring events on the 
stock market and the foreign exchange mar-
kets are more thrilling than any Hitchcock film 
and are, above all, informative. Let us draw 
our own conclusions and be thankful, because 
we have, with a certain presence of mind and 
foresight, taken control of our lives.
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Setting a good example
In the fast-approaching 40 years that the 
Hanseatische Gesellschaft Hamburg has been 
in existence, we have experienced more than 
just one crisis. They have all passed, just like 
this one will also pass. A deep breath was al-
ways required and each one taught us a lesson, 
just like this one will also be a lesson to us 
all. Otherwise, however, as in previous times 
of crisis, this one affords us the opportunity 
to show what we are really made of. Armed 
with the motivation to succeed and a stead-
fast enthusiasm for the job on hand, together 
with the desire to achieve something special, 
the time has now arrived to position ourselves 
even better in the market. Observed from such 

a viewpoint, we are currently going through 
an extremely exciting period of time. It’s true 
we may only have a minor influence on the 
buying activities of our clientele, but we can 
attempt to give our best, in order to do a good 
job - in difficult times such as these – as in 
all those still to come, and forming an integral 
part of that is honest advice in which the cli-
ents interests are a central theme. Honesty is 
also especially important, in order to safeguard 

the interests of both the seller and buyer alike. 
This balancing act is often combined with a 
necessary portion of respect for the, to an ex-
tent, extremely varied interests of the parties 
involved. 

Buyer interest stimulates the market
For some time now an improvement in the 
market for properties in the price region just 
short of € 1 million appears to be emerging, 
a segment that lies at the midpoint of our 
property range. Equally, revived interest from 
a German clientele is again being observed, 
and, in addition, investors are being seen on 
the look-out for good plots. Apparently, anxi-
ety about the value of our money reawakens 
interest in durable, sound property. Far-sighted 
investors, who have their eye on the long-term 
purchasing-power of their money and want 
to leave something stable to their children 
and grandchildren, are less interested in the 
short-term turbulence of the foreign exchange 
and stock markets.  The decision for an inves-
tor as to how he should ensure the security 
of his money and shape his future, remains, 
as ever, a very private and individual matter. 
It seems, with many buyers, however, that the 
pleasure on acquisition and the need to en-
rich their lives with that acquisition, as ever, 
stands high on the list of priorities. We suspect, 
not infrequently, that the beginning of a new 
life-phase will also play a part in a purchasing 
decision, and, as the climate on this coastline, 
as always, enjoys great popularity, we believe 
it also draws many people here for health rea-
sons, perhaps even on medical advice. Clients, 
who see one such or similar benefit from their 
investment, will also recognize a satisfying re-
turn. As so often in life, it is the right attitude 
that also matters here!

Expert advice is a necessity 
Should the appeal of the south wear off or cir-
cumstances occur that make it necessary to 
sell the property, then those people have, very 
often, experienced a superb, sometimes even 
unforgettable time, and, on top of that, made 
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a good profit. That cannot be beaten with an 
investment in currencies! For many an enthu-
siast of life in the south, their villa has even 
become a part of them and that is a reason why 
many find it difficult to bid farewell and, there-
fore, persist in trying to obtain a fanciful price. 
However, as it only rarely occurs that a poten-
tial buyer falls head over heels in love with a 

property and is prepared to pay a fantasy price, 
advice is necessary; because potential buyers 
of premium class properties are entitled to ex-
pect, when consulting with a renowned com-
pany in the course of their house search, that 

it is operating with up-to-date property prices. 
But it is also in the interest of the homeowner 
if specialist, qualified advice precedes a sales 
contract in order to offer the property at a com-
petitive price in line with market conditions. 

Pluck up the courage to be honest
Advice and clarification, in conjunction with 
price negotiations, are often a very delicate 
matter and must be conducted with tact and 
sensitivity, as frequently considerable discrep-
ancies exist between the price-expectations 
of the homeowner and the reality of the mar-
ket. It requires the courage to be honest and 
a helping of specialist knowledge, but also a 
measure of practical experience to approxi-
mately estimate an appropriate, feasible value 
of a property at the present time. When just a 
dash of tact and consideration for the feelings 
of the seller are added to this ability, it can re-
sult in gaining peoples trust and another house 
for sale at a realistic price. As you can see, the 
acquisition of good properties is an art in it-
self, and this initial discussion is the beginning 
of an often long, mutual journey on which we 
embark, until, finally, a property finds an ad-
mirer who would like to acquire it. To close 
this Newsletter, we would like to offer a per-
sonal consultation to all those homeowners 
who have entrusted the sale of their properties 
to us, as well as those who intend to do so. 
Anyone wishing this please get in touch with 
Frau Ute Grunwald grunwald@hg-hamburg.de 
regarding an appointment. 
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