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40 years of HG-Hamburg
On the 27th November we will be 40! Four 
constantly thrilling decades are now behind us. 
In the beginning there was a continuous spirit 
of optimism in the air and virtually everything 
was accomplished with ease. Afterwards, from 
the middle period onwards, things became in-
creasingly more difficult, leading, finally, to an 
incessant, timely change, which still holds true 
today. Our third phase was one of intensive and 
comprehensive development, while the fourth 
brings us to a final conclusion, characterized 
by the challenge of protecting ourselves and 
our clients from the consequences of the con-
stant problems we face in this world .

Quality takes precedence
In retrospect, it may be said that, throughout 
the years, we were indeed always highly moti-
vated and, moreover, demanding when it came 
to the implementation of our work. Quality 
continually took precedence, whether in the 
case of erecting an exhibition stand or the de-
sign and printing of a new catalogue. More of-
ten than not we worked with great urgency, as 
there was no time to lose. We were under pres-
sure from the clients, because they were also 
in a hurry. One could only reach some of them 
on the telephone, late in the evening or early in 
the morning. At that time, many potential buy-
ers expected to be well-informed prior to even 
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attending a viewing, and sought clarification 
as to what could be expected from a visit to 
Spain. Throughout all those years tireless com-
mitment was a foregone conclusion. The ques-
tion of what drove us on is not of interest, it 
was all about enthusiasm for the task on hand 
to be carried out. That was our incentive, and 
time passed by in a flash. Today we would rec-
ognize this theme, as the “flow” phenomenon 
which needs a stroke of luck to understand. 
Perhaps that is the reason the many hurdles we 
faced at that time were easily overcome.

The journey is the destination
The sheer striving for success or the will to 
give only ones best and, especially in difficult 
times, to make headway, can, over the years, 
not have been the sole impetus, it was also, 
from the onset, important to persevere, stay 

confident and, at no time, lose courage. We 
believe that it was of enormous importance – 
perhaps unconsciously – to see meaning in our 
accomplishments, over and above our own ca-
pabilities. This involves an element of self-con-
fidence and also the confidence that we are 
prepared and in the position to invest in our 

collaborating partners. Without the willingness 
to take risks that will not work out. 

Bellevue Interview
The following interview took place with editor 
in chief Peter Haller and appeared in the Sep-
tember/October 2010 edition of Bellevue.

Bellevue: Mr Arp, we are presently celebrating 
the 20th birthday of Bellevue. In November, 
however, the Hanseatische Gesellschaft has 
reached double that figure. Congratulations on 
your 40th anniversary. 
HGH: Thank you very much! And my congrat-
ulations likewise: We have experienced excit-
ing times together. I remember very well and 
fondly the first editions of Bellevue.
Bellevue: You know the market for top-quality 
properties on the northern Costa Blanca like 
no other. What was it like then? What would 
one have paid for a beautiful holiday villa in 
Javea, 40 years ago?
HGH: In 1970 you could acquire a house 
with pool and a sea view for 80.000 D-Marks. 
Nowadays, properties in similar locations are 
changing hands for € 600.000 or more, al-
though, with a much-improved build-quality 
and superior fittings.
Bellevue: How is business in such turbulent 
times?
HGH: It is not the first storm we have lived 
through. There is no skill involved in property-
negotiation in the boom years. Many agents, 
well-known names among them, have ceased 
to exist. The crisis is separating the chaff from 
the wheat. One simply has to do a good job, 
being creative, active and ready to cooper-
ate on a round-the-clock basis. In the last few 
years we have established a close network of 
excellent international agents.
Bellevue: Are there many potential buyers?
HGH: Quite a number. We have several view-
ings virtually everyday. We could do with a 
few more sales conclusions, though. 
Bellevue: For the most part, sellers have differ-
ent expectations to buyers. 
HGH: That is a highly-sensitive matter. It re-
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quires the courage to be honest and a certain 
amount of specialized knowledge, but also 
a degree of practical experience in order to 
come close to accurately estimating the prob-
able value of a property at the present time. 
Bellevue: Where are potential buyers coming 
from?
HGH: Currently, first and foremost from East-
ern Europe, with the Russians leading the way. 
The market has become very international.
Bellevue: A wide selection and prices that are 
no longer carved in stone – that must make for 
good market conditions?

HGH: Absolutely. For some time now there 
seems to have been an emerging improvement 
in the market for properties in the sector up to 
just below € 1 million, a segment that lies in 
the midpoint of our range. Equally, a renewed 
interest from German clientele is being ob-
served. Additionally, investors are on the look-
out for good propositions. Evidently, anxiety 
about the value of our money is reawakening 
interest in stable, sound property.

Bellevue: Do you still always enjoy your 
work?
HGH: Yes. I want to show that good proper-
ties such as those we offer are a sound, crisis-
secure capital investment in tumultuous times, 
if the investor seeks professional advice at the 
time of purchase.

Dr. Burckhardt Löber writes to us
Dr. Burckhardt Löber is a notary public and 
lawyer specializing in Spanish property law, as 
well as a specialist author in Frankfurt/Main.

Dear Mr. Arp,
40 years of the Hanseatische Gesellschaft – 
that’s a lot of years, not to mention a lot of 
experience. We warmly congratulate you on 
your company’s anniversary. During this time 
we have always known you to be a fair and 
constructive broker, who knows how to give 
his time and attention to the problems and dif-
ficulties of all concerned. We wish you many 
good years on this or that side of the Pyrenees. 

The new “el sueno” 8 is now available
The end of this year will also see, once again, 
a new edition of our in-house magazine “el 
sueno”. We expect delivery at the beginning of 
December, so that pre-noted potential clients 
on our mailing list may receive their copy by 
mail, prior to the festive period, without the 
need to request one. Should you also desire 
delivery free of charge, please call or write 
to us. The new issue comprises a selection of 
16 properties, which we are offering for sale. 
Please bear in mind that they represent just 
the tip of the iceberg. Should you require ad-
ditional information about the technical data 
included in the magazine, or details of similar 
properties, we recommend a personal discus-
sion in Jávea.
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